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Abstract

In recent decades, it has become increasingly difficult for rural firms to attract
workers with specialised skills, and employment rates have decreased. A majority of
rural firms are family SMEs. Family SME:s are, therefore, important contributors to
employment in rural areas. In spite of this, little attention has been given to rural
family SMEs in terms of competence management, geographical location and com-
parative industry affiliation. Thus, the aim of this qualitative multiple case study of
two labour-intensive industries in Sweden is to explore how industry affiliation and
geographical location affect competence management in rural family SMEs using
the resource-based view. The findings show that irrespective of industry affiliation,
rural family SMEs face similar competence challenges as a consequence of their
rural setting, and the examined industries employ similar yet different strategies to
moderate the negative effects of these competence challenges. Due to the scarcity
of internal competencies, rural family SMEs rely on coopetition, local networks,
and mutual industry-specific recruitment to make ends meet. The finding that
rural family SMEs gain a competitive advantage by cooperating with competitors
contributes to the body of knowledge regarding the resource-based view, where
competitive firm resources are mainly managed internally in the firm.
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Introduction

One of the most valuable resources within a firm is employees who have the
required skills and competencies to perform specific work tasks (Dibble, 1999;
Manutd & Giancospro, 2019). Skills and competencies are considered to be valu-
able internal resources, and they are the foundation of firm strategy development
(Grant, 1991; Kabue & Kilika, 2016). Consequently, competence strategies can
steer firms in a certain direction as they aim to secure competencies and skills (Buck
& Watson, 2002; Cloutier et al., 2015). However, in the last decade, researchers
have observed a decrease in employment and a mismatch in available competencies,
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especially in rural areas (Keuschnigg et al., 2019; Nystrom, 2021). In most Euro-
pean countries, rural labour markets have been marked by constant, rapid change
in recent decades, which has led to a change in the nature of work in rural areas
(Breitenecker et al., 2017; Lindsay et al., 2003). Today, the shortage of specialised
competencies negatively affect the labour supply in rural areas, as many firms
struggle to meet their competency needs (Nystrém, 2021; Phillipson et al., 2019).
Furthermore, recent research shows that workers with a higher education level and
specialised skills and competencies are increasingly moving to larger cities (Bjerke
& Mellander, 2017; Keuschnigg et al., 2019). As a result, workforce deficit are a
general problem in the rural context (De Hoyos & Green, 2011; MacGregor, 2004;
Phillipson et al., 2019). However, little attention has been given to determining
whether challenges related to the workforce deficit and the strategies used to meet
these challenges are industry- or location-specific (Bettinelli et al., 2014; Cucculelli
& Storai, 2015; McAdam et al., 2019). Even fewer studies have been conducted
regarding the workforce deficit in the most common corporate form in the rural
context — the family SME.

Firms with a turnover lower than EUR 50 million, with less than 250 employees
and with at least two people related by family who are involved in the management
of the firm may be defined as family SMEs (European Commission, 2021; Kelley et
al., 2020). Family SMEs constitute a majority of all firms operating worldwide, and
they make a significant contribution to the global economy (Astrachan & Shanker,
2003; De Massis et al., 2020; Sharma et al., 2020). Worldwide, family SMEs are
primarily established in rural settings, where they play an important role in the local
community (Bati et al., 2018). Rural family SME:s are significantly tied to the com-
munity in which they operate, where they are seen as trustworthy, long-term em-
ployers and drivers of local business (Eddleston et al., 2010; Fletcher et al., 2012).
With their unique characteristics (family-run with a focus on family values), they
hold a special position in the local community (Cubico et al., 2017; Kelleci et al.,
2019; Kellermanns et al., 2008). In Sweden, family SMEs are concentrated in the
rural setting and account for approximately one-third of all employment in the
country, which also makes SME:s significant contributors to the national economy
(Bjuggren et al., 2011; Karlsson, 2018). However, a shortage of specialised skills,
competencies and knowledge may jeopardise rural economic prosperity, as access to
specialised skills and competencies is a prerequisite for equal access to the labour
market (Ribeiro-Soriano, 2017; Ulrich, 2010).

As specialised skills and competencies are valuable resources for firms that can offer
a competitive advantage, and a shortage of skills and competencies has resulted
in a rural workforce deficit, it is valuable to outline how competencies and skills
are acquired, managed and developed (Aldrich & Cliff, 2003; Basco et al., 2019;
Danes & Brewton, 1985; De Hoyos & Green, 2011). In the resource-based view,
competencies are considered as key resources within the firm (Barney, 1991; Kruesi
& Bazelmans, 2022). However, if local access to competencies is scarce, firms may
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need to find alternative ways to manage existing and potential competencies. As
previous research has suggested, limited local access to competencies puts rural
employment in jeopardy (Ribeiro-Soriano, 2017). The resource-based view suggests
that resources that provide a competitive advantage are found internally within the
firm (Barney, 1991). However, rural settings are associated with scarce internal re-
sources due to a lack of local access to competencies (Karlsson, 2018). In this study,
attention is drawn to how family SMEs in different industries and rural locations
find solutions to the lack of access to competencies in the local area. The study
investigates whether competence challenges faced by family SMEs are industry- or
context-specific. As previous studies on rural family SMEs have mainly focused on
employment (e.g., Karlsson, 2018), this study focused on the micro-level holistic
approach of ‘competence management, which includes not only the process of
finding, attracting, or retaining employees but also finding, attracting and retaining
knowledge and skills internally or externally (Delamare Le Deist & Winterton,
2005). et al., 2005). Thus, the aim of this study is to examine 7, and in such cases,
how different rural locations and industry affiliations affect competence challenges
and strategies in rural family SMEs. To achieve this aim, three research questions
guide the study:

RQI1: Whar challenges are associated with competence management in rural family
SMEs?

RQ2: What competence management strategies are used by rural family SMEs?

RQ3: How do industry affiliation and location affect competence strategies in rural
Jfamily SMEs?

Theoretical Background

The Resource-based View

According to the resource-based view, firm resources may be defined as the overall
competitive assets of the organisation (Barney, 1991; Barney et al., 2021). How-
ever, the resource-based view also includes the perspective that the value of an
organisation is limited by the amount of knowledge within it and how competitive
resources are allocated within the firm (Grant, 1991; Kruesi & Bazelmans, 2022).
The resource-based view focuses on the ability to identify internal competitive
resources; however, it does not include externally acquired resources to a significant
extent (Kruesi & Bazelmans, 2022). The concept of firm resources includes compe-
tencies, skills and knowledge and refers to the strategies an organisation develops to
improve these resources (Barney, 1991; Barney et al., 2021). Within the resource-
based view, competencies may be defined as “the training, experience, judgement,
intelligence, relationships and insight of individual managers and workers in a firm”
(Barney, 1991, p. 101). Additionally, unique firm resources, such as specialised
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competencies, may generate an organisational competitive advantage within the
given industry (Barney, 1991; Kruesi & Bazelmans, 2022).

From a resource-based point of view, strategy development can be described as the
relationship between the firm's internal resources and the external business environ-
ment (Grant, 1991; Barney & Felin, 2013). The environment in which the firm
operates creates threats and opportunities, which need to be managed by employing
internal resources, competencies and knowledge (Grant, 1991; McGee, 2014). In a
rapidly changing external business environment, the firm relies to a great extent on
its internal resources, competencies and knowledge to guide strategy development.
Thus, according to the resource-based view, internal resources and competencies
constitute the foundation of firm strategy development (Habbershon & Williams,
1999; McGee, 2014). A firm may choose to develop in-house resources and compe-
tencies, though the expansion of resources and competencies is another route used
to obtain a competitive advantage (Habbershon & Williams, 1999; McGee, 2014).
The unique internal resources that family firms possess are sometimes referred
to as ‘familiness’, where family values are intertwined with firm-specific resources
(Habbershon & Williams, 1999, p. 1. In the resource-based view, family firms
can be described as an integration between internal resources, values, and family re-
lationships (Habbershon & Williams, 1999; Tokarczyk et al., 2007). However, little
attention has previously been given to how family SMEs allocate their resources if
internal competencies are scarce. The management or orchestration of existing or
potential competencies and the strategies applied by family SMEs are crucial factors
to consider when internal competencies are scarce (Kellermanns et al., 2008; Kruesi
& Bazelmans, 2022).

The term family business refers to a complex environment in which the concepts
of family and firm are intertwined, for example, in relation to values and family
dynamics (Potschke, 2020). This is even more evident in family SMEs than in
larger family firms (Bird & Zellweger, 2018). The family SME consists of a smaller
team of employees and has limited access to competencies, and the family spirit
is thus even more noticeable (Bird & Zellweger, 2018; Kellermanns et al., 2008;
Potschke, 2020). As many family SMEs — especially in rural areas — are small, the
team of employees and competencies in the organisation are even more important
for the performance and longevity of the firm than they are in larger family firms
(i.e., firms with more than 250 employees) (Bau et al., 2018; Heider et al., 2022).
When competencies leave rural areas, it has a tremendous impact on firms operat-
ing in this context, especially SMEs, as they make up a large proportion of the firms
in rural settings. According to the resource-based view, there is a recognition of
“geographical and competency immobility”, which refers to firm-specific resources
and competencies that are tied to a particular geographical location (Grant, 1991,
p. 126). This is applicable to family SMEs in the sense that their resources and
competencies are tied to the area where they operate, and SME firms can seldom be
operated remotely (Bau et al., 2018). The lack of local access to competencies due
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to urbanisation means that family SMEs have fewer competencies from which to
choose. The traits, resources and competencies of a family business are unique in a
number of ways (Rovelli et al., 2021), and the way family businesses employ these is
addressed in the following section.

Competence Management

Delamare Le Deist and Winterton (2005) describe ‘competence’ as the holistic
concept of incorporating knowledge and skills within a firm, as well as defining
labour mobility. Additionally, competence management may be defined as the
structured ways in which a firm invests in competencies, skills, and knowledge
in order to fulfil and maintain the need for specific resources (Ward, 1988).
Already in 1998, Hodgson observed and described an increasing need for more
skilled staff and specialised competencies within firms. The increasing need for
specialised competencies has resulted in a corresponding increase in competitiveness
among businesses, organisations, regions, and countries (Hodgson, 1998; Man et
al., 2008). Hence, the ability to find, attract, and retain specialised competencies
and skilled labour within a firm is essential in order to achieve a competitive
business advantage (Hodgson, 1998; Le Breton-Miller & Miller et al., 2006; Chua
etal., 2018).

Resources are defined as all competitive assets, competencies, organisational pro-
cesses and knowledge controlled by an organisation, and they enable the organisa-
tion to employ strategies that boost efficiency and effectiveness (Barney, 1991;
Barney et al., 2021). Additionally, the ability to combine and reconfigure these re-
sources requires an “ability to integrate, build and reconfigure internal and external
competences to address changing environments” (Teece et al., 1997, p. 516). The
retention of valuable competencies within the firm is essential for successful busi-
ness performance (Erdogan et al., 2020; Freiling, 2004). It is, therefore, important
for SMEs to use all of their resources wisely and to incorporate their competencies
into their overall business strategy (Minovic et al., 2016). Thus, in today’s changing
business environment, competencies are of great significance for obtaining a com-
petitive advantage, especially for family firms (Chirico & Sirmon, 2011; Chua et
al., 2018; Danes et al., 2008). However, in rural settings, the shortage of specialised
competencies and skills has been identified as an obstacle to this (Nystrom, 2021).
The national or local context in which a firm operates can give rise to both
differences and similarities in organisational behaviour (Piana et al., 2015). As an
example, urbanisation in Sweden has accelerated at a rapid pace in recent decades
and has made it more and more difficult for firms to find specific competencies. It
has been observed that firms that operate in a rural setting, especially family SMEs,
apply strategies different from those of firms in an urban setting (Phillipson et al.,
2019). In a rural setting, the supply of specialised competencies is limited to the
local context (Bjerke & Mellander, 2017). The low population density in rural areas
limits the recruitment pool and thus makes it difficult to find candidates with the
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necessary level of specialisation (De Hoyos & Green, 2011; Piana et al., 2015).
Nevertheless, the demand for essential specialised competencies is not lower in rural
settings than in urban settings (Karlsson, 2018; Keuschnigg et al., 2019).

Competence Strategy

Even though competencies, knowledge, and skills are seen as highly important as-
sets in a firm, they are often neglected (Barney & Wright, 1998; Dlouhy & Casper,
2021). Previous research shows that firms prioritise cuts to payroll and related costs
when budget cuts are necessary (Barney & Wright, 1998). The strategy of reducing
costs by cutting payroll and knowledge within the firm is common practice and
widely adopted (Barney & Wright, 1998; Dlouhy & Casper, 2021). However, this
can create additional problems, as specialised competencies and skills are important
factors in achieving a competitive business advantage (Koch & McGrath, 1996).

One strategy firms use is to further develop in-house resources and competencies
(Zellweger, 2017; Barney, 1991). Competence development is an example of a
strategy employed by firms, especially family firms, to retain valuable competencies
within the firm (Moreira et al., 2022; Zellweger, 2017). Due to the long-term
commitment of family firms, competence development is considered to be a rather
‘safe’ way of investing in competence (Zellweger, 2017). Another strategy firms
use to secure specialised competencies, skills, and knowledge is to hire short-term
employees or seasonal staff (Ainsworth & Purss, 2009; Guillaume et al., 2019).
This can be a way to strategically prolong a seasonal business activity or to expand
projects within the firm (Ainsworth & Purss, 2009; Guillaume et al., 2019). A
third strategy used to secure specialised competencies or skills is to cooperate with
other competing firms, i.e., coopetition (Guenther et al., 2022; Walley, 2007).
Coopetition processes in rural settings have been the subject of previous studies, as
this particular setting often requires cooperation between local firms (Corbo et al.,
2022; von Friedrichs Gringsjo, 2003). For rural SMEs, the need for cooperation,
or coopetition, is even greater than for larger firms (Corbo et al., 2022; Morris
et al., 2007). Cooperation and coopetition are strategies firms use to manage the
challenges linked to the shortage of specialised competencies and skills (Gast et al.,
2017).

Furthermore, it has been observed that the difficulty in finding specialised compe-
tencies vary between different industries (Aynalem et al., 2016; De Hoyos & Green,
2011). The specific industry in which the (family) SME operates affects its ability
to find, attract and retain specialised competencies in the long term (Hauswald et
al., 2016; Melin et al., 2014; Zellweger, 2017). Only a few previous studies have
examined how specialised competencies are found and retained, with a focus on
different industries operating in the rural context (Backman & Palmberg, 2015;
Bettinelli et al., 2014; Freiling, 2004). These studies have mainly focused on macro
employment levels rather than competencies in family SMEs. The studies have
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shown that depending on industry affiliation, different strategies are needed to meet
different needs. The manufacturing industry and tourism industry are two labour-
intensive industries widely represented in rural settings (Boter & Lundstrom, 2005;
Bryden & Bollman, 2000; Kallmuenzer & Peters, 2018; Nilsson et al., 2007).
Therefore, these industries not only influence the local labour market and the
demand for specialised competencies, but they are also significant drivers of local
development (Bryden & Bollman, 2000; Kallmuenzer & Peters, 2018). Industry
affiliation may also have an impact on competence management (see Aynalem et

al., 2016; De Hoyos & Green, 2011).

On an organisational level, family firms, and family SMEs in particular, behave
differently from other firms (Hauswald et al., 2016). Still, no previous studies
have outlined how family SMEs strategically manage a shortage of competencies in
relation to industry affiliation and geographical location. Rural settings may affect a
firm’s ability to recruit qualified employees (Backman & Palmberg, 2015). Different
industries may have different needs regarding strategy development, and the rural
context may present different prerequisites for business operations depending on ge-
ographical location (Kallmuenzer & Peters, 2018). Therefore, this study investigates
the complex relationship between competence challenges, strategies to meet these
challenges and the link between industry and geographical location.

Case Study Design and Analysis

To address the topic of how competence resources are allocated and managed by
rural family SMEs and to investigate the lived experiences of these firms, qualitative
multiple case studies are applied (Yin, 2014). The study includes four cases in rural
Sweden. The resource-based view is applied as an analytical tool to explore this
topic.

Sample

This study was based on primary data, applying a qualitative comparative perspec-
tive of the dataset, where a multiple-case perspective was applied to illustrate several
levels of data analysis. The choice of a qualitative multiple-case study was based on
the value of “identifying important processes in an industry-specific, family firm
context” (De Massis & Kammerlander, 2020, p. 63). The study applies a compara-
tive perspective between two labour-intensive industries (the manufacturing indus-
try and the tourism industry) in two entrepreneurial regions of Sweden — Jimtland
and Smaland. Prior to collecting data through structured interviews, four cases were
set up to guide the study. These four cases were defined as I) the manufacturing
industry in Jimtland/north (*Case 1: MN), II) the manufacturing industry in
Smiéland/south (*Case 2: MS), I1I) the tourism industry in Jimtland/north (*Case
3: TN), IV) and the tourism industry in Sméiland/south (*Case 4: TS). These four
cases were set up to explore whether industry affiliation (manufacturing/tourism)
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and geographical location (north/south) affect competence management challenges
and strategies in rural family SMEs. Both the manufacturing industry and the
tourism industry are labour-intensive industries and are especially present in rural
areas (see Boter & Lundstrom, 2005; Bryden & Bollman, 2000; Kallmuenzer &
DPeters, 2018; 2017; Nilsson et al., 2007). Jimtland and Smaland are two regions
located in the north and south of Sweden, respectively, that include multiple rural
areas known to have a high concentration of family SMEs and an entreprencurial
spirit (see Business Gnosjoregion, 2022; SCB, 2022; Swedish Agency for Economic
and Regional Growth, 2022; Wigren, 2003). Jimtand and Smiland counties are
both known as expansive entreprencurial regions, with high demands for specialised
competencies (see Region Jimtland Hirjedalen, 2021; SCB, 2022; Swedish Agency
for Economic and Regional Growth, 2022). At the same time, these two regions
are subject to high regional emigration, where people are moving away to find
work (Region Jimtland Hirjedalen, 2021; Swedish Agency for Economic and
Regional Growth, 2022). This study explores this phenomenon further to increase
knowledge about how this problem is managed among family SMEs. The perspec-
tive includes northern and southern Sweden in order to be more representative
since SMEs in various industries may use different strategies depending on their
regional context (Artz et al., 2016; Stearns et al., 1995). In general, rural areas of
Sweden are characterised by a large number of family SMEs, which also inspired
the focus on rural areas in this study (Andersson et al., 2021). The definition
of rural (in contrast to urban) in the present study is based on the following
criteria: low population density, remote geographical location, or few registered
firms (Lyee & Cowling, 2015). Family SMEs are not only the largest contributor
to the national economy, but they are also the greatest source of income in Sweden
(Andersson et al., 2017; Bjuggren et al., 2011). The competency needs of rural
family SMEs are also a concern from a broader, national political perspective
(Karlsson, 2018; Swedish Agency for Economic and Regional Growth, 2020). The
supply of specialised skills and competencies is seen as a prerequisite for equal
access to the labour market (Ribeiro-Soriano, 2017; Ulrich, 2010). Thus, a shortage
of specialised skills, competencies and knowledge can jeopardise rural economic

prosperity.

Data Collection

Four cases were set up prior to identifying eligible firms and conducting data collec-
tion. Within the four cases, 20 firms were identified according to the following
criteria: I) family-owned SME, II) operating in the manufacturing industry or the
tourism industry and located in either Jimtand or Smaéland, III) geographically
spread throughout both regions and operating in different branches within the
two selected industries. Thus, 20 firms were identified according to each category
in the criteria. The family SMEs included in the sample were chosen through
snowball sampling, in which one firm was identified, leading to another suggested



230 Kristin Sabel

firm (De Massis & Kammerlander, 2020). To identify the first case, local networks
within the relevant industries were approached. The first case identified was chosen
because of its representability in relation to the criteria of the study. The criteria
guided the search and resulted in the selection of 20 family SMEs in rural Sweden.
The owners then engaged in in-depth structured interviews. Ten interviews were
dedicated to each industry and each region, which equates to five interviews in a
particular industry and region.

Table 1. Sample Description.

SAMPLE OVERVIEW

INTERVIEWEE | NUMBER OF EM- | FAMILY-OWNED DESCRIPTION OF FIRM
CODE PLOYEES SINCE
CASE 1(MN*): MANUFACTURING INDUSTRY NORTH
MN-A 30 1989 Mechanical component production enterprise
MN-B 13 2003 Engineering tool production enterprise
MN-C 55 1991 Steel construction and production enterprise
MN-D 10 1990 Wood, glass, and joinery enterprise
MN-E 24 1925 Aluminium production enterprise
CASE 2 (MS*): MANUFACTURING INDUSTRY SOUTH
MS-A 56 1950 Timber production and sawmill enterprise
MS-B 74 1907 Contractor and asphalt paving enterprise
Ms-C 30 1958 Sand and gravel enterprise
MS-D 39 1949 Mechanical component production enterprise
MS-E 10 2005 Glass production enterprise
CASE 3 (TN*): TOURISM INDUSTRY NORTH
TN-A 10 2004 Hotel, nature, and tourism enterprise
TN-B 10 1999 Nature and sports activities enterprise
TN-C 20 1999 Food crafts and gastronomy enterprise
TN-D 12 1949 Ski equipment shop and ski production enterprise
TN-E 10 1969 Woodcrafts, hospitality, and hotel enterprise
CASE 4 (TS*): TOURISM INDUSTRY SOUTH
TS-A 12 1963 Hotel, spa, golf, and conference enterprise
TS-B 32 2009 Experience centre and resort enterprise
TS-C 26 1993 Restaurant, bakery, and events enterprise
TS-D 14 1967 Nature experiences and outdoor enterprise
TS-E 12 1990 Sports and tourist activities enterprise

Note. * MN = Manufacturing Industry North, MS = Manufacturing Industry South, TN =
Tourism Industry North, TS = Tourism Industry South.

The interviews were conducted in the autumn of 2019, using an interview guide
consisting of 30 structured questions. The interviewees were given the opportunity
to reflect on their own lived experiences regarding competence challenges and
strategies. Questions asked included ‘How do you perceive your ability to recruit
new employees to your firm?’, ‘How would you describe the opportunities to
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recruit employees in the geographical area where your firm is located?” and “Which
strategies do you use to find and attract competencies/employees to your firm?’. In
the table below (Table 1), an overview of the four cases is presented.

Data Coding and Analysis Process

The interviews were transcribed from audio format, and selected interview excerpts
were translated from Swedish to English. Previous research has suggested that
comparative analysis is beneficial when analysing interviews (Berg, 2009). In the
data analysis process, the interviewees were anonymised in order to generate deeper
knowledge about competence challenges and strategies. A theme-based approach
was then applied to analyse the collected data (see Neale & Nichols, 2001). The
categorisation of codes in the interviews was carried out using the qualitative
analysis software program NVivo 12 Plus. In NVivo, codes are identified as nodes
(see Paulus et al., 2017; Richards, 1999). Coding is done by selecting text related
to different themes from, for example, structured or semi-structured interviews
(see Paulus et al., 2017; Richards, 1999). Words or phrases are extracted from the
dataset in order to identify meaningful patterns or structures (see Alam, 2021).
Data analysis was thus performed through the identification of themes and similar
quotations in the interviews. Firstly, initial coding was conducted, which refers to
the placement of quotations according to study themes (competence challenges and
strategies) within the four cases (MN, MS, TN, TS). Secondly, aggregated coding
versus specific coding was conducted, which refers to the distinction between
overarching and general themes in all four cases and in which themes are specific
according to industry and/or location.

Figure 1 presents an outline of the data analysis process. The resource-based view
has guided the data analysis process in the sense that quotations and phrases
were extracted relating to how rural family SMEs use resources and competencies
and what kind of resources and competencies they use. First, the initial coding
was done by categorising quotations from each firm in each case. Secondly, the
specific coding versus the aggregated coding was done by searching for quotations
or phrases that could either be associated with one of the specific industries in the
study or that were applicable to all four cases. In this way, industry-specific or loca-
tion-specific competence challenges or strategies were identified. In this final coding
step, it was also possible to determine whether certain competence challenges and
strategies were applicable to all four cases. The categorisation was made through
the identification of shared patterns in quotations from the interviewees. If similar
quotations or phrases were detected in the interview material, these were categorised
as industry-specific, location-specific, or overarching in all four cases. Based on the
interview questionnaire and the qualitative data analysis process, it was possible
to identify several competence challenges and strategies related to family SMEs
operating in the rural context. Using NVivo, the qualitative analysis process was
conducted by identifying different nodes, quotations, and themes in the dataset.
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The nodes, quotations, and themes were identified through the topics addressed
in the interviews and the responses provided by the interviewees. The focus of
the analysis was to identify challenges and strategies related to rural competence
management in the two industries studied: manufacturing and tourism.

Figure 1. Data Analysis Process (inspired by Jackson & Bazeley, 2019).

1. Initial Coding

l

Classification of codes within

each of the four cases

l l

2a. Aggregated Coding 2b. Specific Coding

] |

Similarities identifyable
within a specific
industry/location

Similarities identifyable 1n all
four cases

Empirical Analysis and Findings

Competence Challenges

Competence challenge nodes and quotations were identified in the manufacturing
industry (Case I (MN), Case II (MS)). The following table (Table 2) presents
direct quotations (derived from the total dataset) from the interviews in which
competence challenges in the manufacturing industry were addressed:
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Table 2. Competence Challenges in the Manufacturing Industry.

Identification of Competence Challenges

Case | (MN) “It will presumably become more difficult for us to find the competencies we need in the
coming years due to the fact that people are moving away from the region”. (Respondent
MN-A)

“Itis quite difficult to find skilled workers due to our geographical position. We have already
employed all the local competency there is to be found in the region”. (Respondent MN-E)

"We have started to see a challenge in recruiting employees. In our geographical area, there
are no employees to be found. It is extremely rural”. (Respondent MN-D)

“The region in which we operate has already been scanned for competency. There is no one
left to hire”. (Respondent MN-C)

“Itis really difficult to find relevant and skilled workers and competence. We have major
problems with that. | would say that the entire industry has a general competency prob-
lem”. (Respondent MN-B)

Case Il (MS) “Several industry-specific education programmes in the region have closed down, which

means that it is more difficult for us to find the skilled staff that we need now than it used
to be”. (Respondent MS-B)

“It is extremely important not to steal employees from other firms within the region.
However, it is extremely important to recruit within the region since that means keeping
local skilled labour in the region. That is important for us as a business, as well as for the
development of the region”. (Respondent MS-A)

“This started about 3 years ago when several of our especially skilled workers retired. We
said to ourselves: What shall we do now?” (Respondent MS-C)

“One thing is for sure — nowadays, it is more difficult to find competence in repairing and
maintenance because the systems have become more and more complex”. (Respondent
MS-D)

“We have difficulties in finding and attracting specialised competencies, as it is directly
industry specific. It is a very narrow niche”. (Respondent MS-E)

“People usually do not have the ambition to move to this rural area. However, it is impossi-
ble to work in this firm remotely. Besides, we cannot compete with the salaries offered in
larger cities. That makes it difficult to attract competencies”. (Respondent MS-C)

“If the area in which you operate as a firm is too small or too rural, there is a risk that
there will be constant relocation or emigration of the workforce. And that results in fewer
competencies to choose from when recruiting. Furthermore, it means that the local area
loses its appeal, and it is more unlikely that you will be able to find the necessary skills or
competence. It is all a downward spiral. And our industry is more or less dependent on the
growth of the local area”. (Respondent MS-A)

One of the challenges manufacturing interviewees reported in relation to compe-
tence management was difficulty finding and attracting competencies due to the
firm’s rural geographical location. This is evident both in the north and south
regions of the sample. The interviewees expressed the importance of and challenges
related to local recruitment, where skilled competencies are scarce in the rural
context. The interviewees describe their situation as a downward spiral, where
retirement or the emigration of competencies leaves rural areas with less skilled
labour to choose from in the recruitment process. Another challenge identified in
the interviews is a lack of local education programmes for specialised competencies.
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Partly similar challenges are identified in the tourism industry. The following table
(Table 3) illustrates the competence challenges identified in the tourism industry:

Table 3. Competence Challenges in the Tourism Industry.

Identification of Competence Challenges

Case Ill (TN) “It is not easy to find the skilled employees we need, and it has a lot to do with our
geographical location. It has a lot to do with the geography”. (Respondent TN-B)

“One problem is that people do not train to work in the hotel or restaurant industry
anymore. This means that there are less skilled workers available for us”. (Respondent TN-C)

“We see that a lot of people who apply for positions in our firm are not really interested in
working here when it comes down to it”. (Respondent TN-A)

“In general, we are only interested in hiring someone who is willing to live here locally. It
is simply not possible to work remotely from another place or to commute”. (Respondent
TN-A)

“I believe that the competence that we have here in the area is already here, so to speak.
People do not move here —they move away”. (Respondent TN-D)

Case IV (TS) “It is becoming more and more difficult to find people with the specific and relevant
competencies needed. Several of our employees are due to retire soon. | believe that our
business will face extensive problems a few years from now. It was easier to find skilled
workers a few years ago”. (Respondent TS-B)

“It is definitely not easy to find skilled labour. However, that is not because we are a
family-owned firm but is more related to our geographical location”. (Respondent TS-E)

“We have trouble finding competence or skilled staff to work in the restaurant”. (Respon-
dent TS-C)

“Generally speaking, finding staff for the kitchen or restaurant is quite difficult. This, |
believe, has to do with the geographical location of our firm”. (Respondent TS-A)

“The entire industry is screaming for specifically skilled competence. And the staff must be
able to fit into the hospitality industry in order to work here. There has to be a passion for
hospitality”. (Respondent TS-C)

The main challenge identified by the SMEs within the tourism industry is similar
to that of the manufacturing industry, that is, the competence challenges resulting
from the rural geographical location. Retirement and relocation are other challenges
related to the competence shortage in the SMEs within the tourism industry.
Another challenge identified is a lack of skilled labour in the restaurant sector.

The main challenges associated with competence management in the total sample
are identified as the rural geographical setting, extensive retirement, emigration of
competencies and lack of local education programmes for specialised competencies.
In response to challenges relating to competence management, the manufacturing
industry and the tourism industry have both adopted a number of proactive strate-
gies to address competence problems.
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Competence Strategies

In the data, several strategies are identified in relation to competence management
in the manufacturing industry. The following table (Table 4) presents quotations
from the interviews in which competence strategies in the manufacturing industry
were addressed:

Table 4. Competence Strategies in the Manufacturing Industry.

Identification of Competence Strategies

Case | (MN) “We educate staff internally. It is very important for us to continuously develop the compe-
tence we already have within the firm”. (Respondent MN-A)

"The internally provided competence education is an essential part for us”. (Respondent
MN-B)

“We have participated in several projects relating to directed specific training programmes
through the Swedish Public Employment Service, which has given quite rewarding results”.
(Respondent MN-E)

“Sometimes we have been more or less forced to take in subcontractors to meet our need
for certain competencies. Or we have shared competencies with other firms in the area”.
(Respondent MN-D)

“We educate competence internally within the firm. For example, we recently trained
two people within the firm to program a robot. We also rotate skilled workers internally
between different machines”. (Respondent MN-C)

Case Il (MS) “We have found employees mainly by recruiting locally. When it comes to certain key com-
petencies that are difficult to find in the region, we must share these with competing firms
in the area. They are well sought after, which demands that we are willing to collaborate”.
(Respondent MS-A)

“There are some competencies that are essential and in high demand, which means that
they are difficult to find or expensive to recruit. In those cases, we share these competencies
with competing firms in the area. These competencies are necessary if an entire production
or supply chain breaks. Those types of control systems require specific competencies”.
(Respondent MS-C)

“If we have connections in the area, we use those to recruit, but the last person we hired
was actually a family member who had attained the required skills through training”.
(Respondent MS-B)

“We try to hire family members to a large extent because they are quite loyal. | mean, we
expect them to stay within the firm for a lifetime”. (Respondent MS-D)

“I believe that we have an advantage as a small local firm, as we can absorb competence
in the local or regional area. For maintenance staff, we hire with short-term contracts”.
(Respondent MS-E)

Strategies adopted by rural family manufacturing SMEs include further develop-
ing in-house competencies through competence development and education and
training initiatives. This can be seen for SMEs in both the north and south of
the sample. Another strategy that manufacturing SMEs adopt is to recruit family
members, which is largely related to mutual trust and shared values. A third strategy
adopted to meet competency needs is to recruit via the Swedish Public Employ-
ment Service or to recruit locally. A fourth strategy is to use short-term contracts
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or subcontractors. A fifth strategy to meet competency needs is coopetition (i.c.,
collaboration among competing firms). This is more evident in the manufacturing
industry in southern Sweden.

The tourism industry experiences nearly identical challenges when it comes to com-
petence management. SMEs operating in this industry use a variety of proactive
strategies to address their competence challenges. The following table (Table 5)
illustrates competence strategies adopted in the tourism SMEs:

Table 5. Competence Strategies in the Tourism Industry.

Identification of Competence Strategies

Case Ill (TN) “Periodically, when we have more employees, we apply hourly or short-term contracts”.
(Respondent TN-A)

“Itis 55 kilometres to the nearest village, and there, the population is approximately 80
people. But last summer, we actually hired a person from there”. (Respondent TN-B)

“We hire through advertising in the Swedish Public Employment Service system. And that
sometimes works”. (Respondent TN-E)

“For us, it is important to hire someone who can blend into the team and the firm spirit —
the family spirit. It is very important that we can trust the person”. (Respondent TN-D)

“About half of the people working for us are employed all year round, and the other half are
seasonal staff”. (Respondent TN-C)

Case IV (TS) “Every year, we engage in competence development within the firm. There are always new
and updated guidelines and competencies to learn more about”. (Respondent TS-B)

“We use short-term contracts, as it is a good way to avoid having the main responsibility
for employees. However, this type of employment is volatile. It does not generate a safe or
stable working environment, so to speak”. (Respondent TS-A)

“Sometimes we hire someone and train that person internally. Although, that is extremely
costly”. (Respondent TS-E)

“Some positions that we have within the firm are entry-level jobs that are valuable to some
for getting a foot in the door”. (Respondent TS-C)

“We operate within an industry that is highly seasonal. Therefore, the seasonal staff are, of
course, extremely important”. (Respondent TS-D)

“Most of the people that we have hired to work in the kitchen are immigrants. Almost none
of the staff in the kitchen speak any Swedish”. (Respondent TS-A)

The interviewees in the tourism industry identify several strategies related to com-
petence management. One strategy is to use houtly or short-term contracts, which
reportedly provide a short-term solution to the immediate need for specialised
competencies, though this does not solve the long-term problems associated with
competence shortages. This is observed in the data for the tourism industry in
both the north and south regions of the sample. Another strategy closely related
to the above-mentioned strategy is to employ seasonal staff, which is reported to
be advantageous in situations where firms wish to prolong a season or fill the gaps
to meet a specific seasonal competence need. A third strategy is to advertise for
staff via the Swedish Public Employment Service. A fourth strategy used in tourism
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SMEs is internal competence development, which is similar to the strategy adopted
in the manufacturing industry.

The main competence management strategies expressed in the total sample are
identified as hiring employees on short-term contracts or as seasonal staff, develop-
ing internal competencies, hiring family members, using coopetition, and finding
potential competencies through the Swedish Public Employment Service.

The following model (Figure 2) summarises the empirical findings in the total
sample. The figure describes the findings in terms of competence challenges and
strategies among rural family SMEs in relation to industry affiliation and geograph-
ical location:

Figure 2. Description of Empirical Findings Regarding Competence Challenges and Com-

petence Strategies in Relation to Industry Affiliation and Geographical Location (Both

on Aggregated and Specific Levels).
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Figure 2 illustrates the challenges associated with allocating and accessing compe-
tence resources and the strategies used to overcome these challenges. The arrows
signify which competence challenge and competence strategy is related to each
of the four cases included in the study. The competence challenges reported by
family SMEs are managed by using different strategies and resources. The resources
used are acquired both internally and externally due to the rural location of the
family SMEs. This means that as a complement to the classic approach of the
resource-based view, where firms use their internal resources to obtain a competitive
advantage, rural family SMEs also seeck competencies externally in order to meet
their unique competence challenges.

According to the findings of the present study, rural family SMEs face unique com-
petence challenges. The main challenge expressed by the interviewees is the rural
context in which the firms operate. The rural context has limited competencies to
offer, and rural family SMEs are thus required to use innovative strategies to meet
their competence needs. The shortage of competencies in the rural setting is an
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aggregated theme, which means that this competence challenge is expressed in all
cases — both across industries and geographically (north and south). Interviewees
in both the manufacturing industry and the tourism industry express difficulties
in finding, attracting, and retaining competencies due to their rural geographical
location. The interviewees from the manufacturing industry express difficulties in
competing with the salaries offered by urban firms. Another competence challenge
expressed in all four cases is competence “emigration”, which means that competen-
cies are moving away from the area in which the firms operate. This challenge is
also expressed at the aggregated coding level, which means that it is present in both
industries and in both the south and north of Sweden. A shortage in competencies
due to retirement seems to be more of an issue in the south of Sweden, and it
is an issue in both industries. A shortage of industry-specific competencies is seen
as an aggregate challenge, as it is largely present in both industries and in both
geographical locations. A lack of local industry-specific education programmes is
mainly seen as a challenge in the southern manufacturing industry.

Discussion

The empirical findings of the present study show that the rural context gives rise
to a number of competence challenges, which have partly also been established
by previous studies (e.g., Nystrom, 2021). The empirical findings show that the
geographical location of a rural family SME impacts competence management in a
negative way, as it often means access to fewer potential employees with specialised
skills during recruitment. This finding confirms previously established results (e.g.,
Karlsson, 2018; Keuschnigg et al., 2019; Bjerke & Mellander, 2017). However,
another complicating issue related to the rural setting is that rural family SMES
competencies are largely tied to a specific geographical area, and as a result, the
work within the firm cannot be done remotely. This has partly been mentioned in
previous research by Grant (1991, p. 126), where “geographical and competency
immobility” is observed. Thus, small firms operating in a rural context are particu-
larly tied to their geographical setting in terms of resources and competencies. The
present study shows that limited access to competencies is one of the main factors
that affect competence management and strategies in rural family SMEs.

According to the empirical findings, industry affiliation plays a role in the compe-
tence strategies used in rural family SMEs. Some of the expressed competence
strategies are similar between the two industries. The manufacturing SMEs use
coopetition as a strategy to meet the need for specialised competencies, which
supports the results of several previous studies (e.g., Guenther et al., 2022; Walley,
2007). Tourism SMEs, on the other hand, do not cooperate with their competitors
to the same extent. This could mean that the two industries have different needs
for diversified competencies. As a complement to the resource-based view, which
focuses on protecting internal firm resources, rural family SMEs also seek out exter-
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nal resources in the local area to meet their need for competencies, for example,
through coopetition and industry-specific recruitment.

The findings show that there is a high degree of competition in rural areas to
find, attract, and retain specialised competencies, which has been observed as
a general challenge in previous research (e.g., Bjerke & Mellander, 2017). The
strategy of internal competence development refers to the development of in-house
competence (Zellweger, 2017), and this strategy was observed in both industries,
as was the strategy of recruiting through the Swedish Public Employment Service.
Hiring family members is a natural part of the family business concept and strategy
(Kellermanns et al., 2008). Family members tend to share common values, and
the firm is characterised by mutual trust and long-term commitment (Eddleston
et al., 2010; Fletcher et al., 2012; Heider et al., 2022). However, if an SME only
employs family members, a competence deficit may arise in terms of specialised
skills and staff with the right training or education, as previous research has shown
that specialised competencies are more likely to be found externally than within
the family (Hauswald et al., 2016). Thus, a family SME may choose to search for
external employees outside the family in order to find specialised competencies,
though this is difficult in a rural setting.

The present study also shows that short-term contracts are applied in both indus-
tries in order to meet the challenges of competence management in the rural
context. Short-term employment has also been shown to be a useful strategy in
rural settings in previous research (e.g., Ainsworth & Purss, 2009; Guillaume et
al., 2019). Furthermore, interviewees from both industries state that there are chal-
lenges connected to rural competence ‘emigration’. Interviewees in the manufactur-
ing industry are particularly concerned with the shutdown of local industry-specific
education programmes, which in previous years have supplied their industry with
specialised competencies. According to the interviewees, the industry-specific edu-
cation programmes have become overly theoretical, which is not in line with the
competence needs of the respective industry.

Conclusions

This study aimed to examine how industry affiliation and location affect compe-
tence challenges and strategies in rural family SMEs. Based on the results, it is
possible to conclude that industry affiliation is not a significant factor in relation
to competence challenges or strategy in rural family SMEs. A majority of the
competence challenges these firms face, and the competence strategies they use are
similar in both industries and geographical locations. However, the competence
challenges related to a lack of local industry-specific education programmes and the
competence strategy of coopetition seem to only affect the manufacturing industry.
There are observable challenges connected to limited access to competencies in the
rural context. Interviewees from rural family SMEs report difficulties in finding, at-
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tracting, and retaining competencies due to their rural location, which has also been
confirmed in previous studies (e.g., Bjerke & Mellander, 2017; Karlsson, 2018;
Keuschnigg et al., 2019; Nystrém, 2021). The conclusion that rural family SMEs
are increasingly struggling to meet their competency needs due to limited access
to competencies in the rural setting is a valuable insight and practical implication
for public policymakers, as rural competence management is a prerequisite for local
and national economic prosperity (Breitenecker et al., 2017).

The strategies that rural family SMEs use to manage competence challenges can
primarily be associated with a short-term perspective. This is rather alarming, as
rural family SMEs are considered important contributors to employment and the
economy both from a rural and natonal perspective. This contradicts previous
research, which found that family SMEs are characterised by a long-term commit-
ment (Cubico et al., 2017; Kelleci et al., 2019; McAdam et al., 2019). As shown
in previous studies, family SMEs tend to carefully select their employees due to
their family spirit and values, and this may restrict external recruitment (Bau et
al., 2018). One possible conclusion could be that when it comes to competencies,
rural family SMEs are characterised by a long-term commitment but a short-term
strategy. Thus, it can be argued that industry affiliation and location affect which
competence challenges and strategies are present in rural family SMEs, although
competence challenges and strategies are similar regardless of industry affiliation.
It is rather the rural location, not industry affiliation, that presents competence
challenges and dictates the strategies used by the family SMEs. This study comple-
ments the resource-based view — which focuses on internal resources — by adding
the theoretical implication that rural family SMEs address competence scarcity by
seeking out competencies externally, for example, through coopetition strategies.

Limitations and Further Research

This study was carried out using a sample of family SMEs in two specific industries
in northern and southern Sweden for comparison. In this study, the focus is on the
owners of family SMEs; however, further studies may benefit from including the
employee perspective. Additionally, this study may well be followed up by using a
quantitative approach or a larger sample for even richer data. In order to further
explore whether the identified competence challenges and strategies are contextually
bound to rural Sweden or are related to the fact that these firms are family-owned,
further studies may be conducted in non-family-owned firms, as well as in more
urban areas.

References

Ainsworth, S. & Purss, A. (2009). Same Time, Next Year? Human Resource Management and
Seasonal Workers. Personnel Review, 38(3), 217-235.



Competence Challenges and Strategies in Swedish Family SMEs 241

Alam, M.K. (2021). A Systematic Qualitative Case Study: Questions, Data Collection, NVivo
Analysis and Saturation. Qualitative Research in Organizations and Management, 16(1), 1-31.
Aldrich, H.E. & CIiff, J.E. (2003). The Pervasive Effects of Family on Entreprencurship: Toward

a Family Embeddedness Perspective. Journal of Business Venturing, 18(5), 573-596.

Andersson, M., Eklund, J. & Tsvetkova, A. (2021). The Geagraphy of Swedish SMEs Investments:
Financial Constraints Across the Urban-Rural Hierarchy in a Wealthy Country with Low Regional
Disparities. OECD Regional Development Working Papers 2020, https://www.oecd-ilibrary.or
g/urban-rural-and-regional-development/the-geography-of-swedish-smes-investments_a51319f
e-en.

Andersson, EW,, Karlsson, J. & Poldahl, A. (2017). Familjeforetag i Sverige — En algoritm f6r att
identifiera familjeforetag. SCB: Fokus pai niringsliv och arbetsmarknad.

Artz, GM.,, Kim, Y. & Orazem, PF. (2016). Does Agglomeration Matter Everywhere? New Firm
Location Decisions in Rural and Urban Markets. Journal of Regional Science, 56(1), 72-95.

Astrachan, J.H. & Shanker, M.C. (2003). Family Business’ Contribution to the U.S. Economy: A
Closer Look.Family Business Review, XVI(3), pp. 211-219.

Aynalem, S., Birhanu, K. & Tesefay, S. (2016). Employment Opportunities and Challenges
in Tourism and Hospitality Sectors. Journal of Tourism and Hospitality, 5(6), 10 4172/2167—
0269.1000257.

Backman, M., & Palmberg, J. (2015). Contextualizing Small Family Firms: How Does the
Urban-Rural Context Affect Firm Employment Growth? Journal of Family Business Strategy,
6(4), 247-258.

Barney, J. (1991). Firm Resources and Sustained Competitive Advantage. Journal of Management,
17(1), 99-120.

Barney, J. & Felin, T. (2013). What areMicrofoundations? The Academy of Management Perspec-
tives, 27(2),138-155.

Barney, J., Ketchen, D.J., & Wright, M. (2021). Resource-based Theory and the Value Creation
Framework. Journal of Management, 47(7), 1936-1955.

Barney, J. & Wright, P. (1998). On Becoming a Strategic Partner: The Role of Human Resources
in Gaining Competitive Advantage. Human Resource Management, 37(1), 31-46.

Basco, R., Calabrd, A. & Campopiano, G. (2019). Transgenerational Entrepreneurship Around
the World: Implications for Family Business Research and Practice. Journal of Family Business
Strategy,10(2019), 1-16.

Bal, M., Chirico, E Pittino, D., Backman, M. & Klaesson, J. (2018). Roots to Grow: Family
Firms and Local Embeddedness in Rural and Urban Contexts. Entrepreneurship Theory and
Practice, 43(2), 360-385.

Berg, B.L. (2009). An Introduction to Content Analysis. Qualitative Research Methods for the
Social Sciences.338 — 377. 7™ Edition. Boston: Allyn & Bacon.

Bettinelli, C., Fayolle, A. & Randerson, K. (2014). Family Entreprencurship: A Developing Field.
Foundations and Trends in Entrepreneurship, 10(3), 161-236.

Bird, M., & Zellweger, T. (2018). Relational Embeddedness and Firm Growth: Comparing
Spousal and Sibling Entrepreneurs. Organization Science, 29(2), 264-283.

Bjerke, L. & Mellander, C. (2017). Moving Home Again? Never! The Locational Choices of
Graduates in Sweden. The Annals of Regional Science, 59, 707-729.


https://www.oecd-ilibrary.org/urban-rural-and-regional-development/the-geography-of-swedish-smes-investments_a51319fe-en
https://www.oecd-ilibrary.org/urban-rural-and-regional-development/the-geography-of-swedish-smes-investments_a51319fe-en
https://www.oecd-ilibrary.org/urban-rural-and-regional-development/the-geography-of-swedish-smes-investments_a51319fe-en

242 Kristin Sabel

Bjuggren, C., Johansson, D. & Sjégren, H. (2011). A Note on Employment and Gross Domestic
Product in Swedish Family-Owned Businesses: A Descriptive Analysis. Family Business Review,
24(4), 362-371.

Breitenecker, R.J., Harms, R., Weyh, A., Maresch, D. & Kraus, S. (2017). When the Difference
Makes a Difference — The Regional Embeddedness of Entrepreneurship. Entreprencurship &
Regional Development, 29(1-2), 71-93.

Bryden, J. & Bollman, R. (2000). Rural Employment in Industrialized Countries. Agricultural
Economics, 22(2), 185-197.

Boter, H. & Lundstrom, A. (2005). SME Perspectives on Business Support Services: The Role
of Company Size, Industry and Location. Journal of Small Business and Enterprise Development,
12(2), 244-258.

Buck, J.M. & Watson, J.L. (2002). Retaining Staff Employees: The Relationship Between Hu-
man Resources Management Strategies and Organizational Commitment. /nnovative Higher
Education, 26(3), 175-193.

Business Gnosjoregion AB (April 3, 2022). Kompetensforsirjning. hreps://bgr.se/kompetensforsor
jning/.

Chirico, E & Sirmon, D.G. (2011). Resource Orchestration in Family Firms: Investigating
how Entrepreneurial Orientation, Generational Involvement, and Participative Strategy Affect
Performance. Strategic Entrepreneurship Journal, 5(4), 307-326.

Chua, J.H., Chrisman, J.J., De Massis, A. & Wang, H. (2018). Reflections on Family Firm Goals
and the Assessment of Performance. Journal of Family Business Strategy, 9(2018), 107-113.

Cloutier, O., Felusiak, L., Hill, C. & Pemberton-Jones, E.J. (2015). The Importance of De-
veloping Strategies for Employee Retention. journal of Leadership, Accountability and Ethics,
12(2),119-129.

Corbo, L., Kraus, S., Vlacic, B., Dabic, M., Caputo, A. & Pellegrini, M.M. (2022). Coopetition
and Innovation: A Review and Research Agenda. Zechnovation, doi.org/10.1016/j.technovation
.2022.102624.

Cubico, S., Favretto, G., Ardolino, P, Noventa, S., Gianesini, G. & Leitao, J. (2017). Family
Business and Entrepreneurship: Competencies and Organizational Behavior. In: Devezas T.,
Leitao J., Sarygulov A. (Eds.) Industry 4.0. Studies on Entrepreneurship, Structural Change and
Industrial Dynamics. Springer.

Cucculelli, M. & Storai, D. (2015). Family Firms and Industrial Districts: Evidence from the
Italian Manufacturing Industry. Journal of Family Business Strategy, 6(4), 234-246.

Danes, S.M. & Brewton, K.E. (1985). Follow the Capital: Benefits of tracking Family Capital across
Family and Business Systems. Minnesota, MI: University of Minnesota.

Danes, S.M., Jinhee, L., Stafford, K. & Kay Zachary Heck, R. (2008). The Effects of Ethnicity,
Families and Culture on Entrepreneurial Experience: An Extension of Sustainable Family
Business Theory. Journal of Developmental Entrepreneurship, 13(3), 229-268.

De Hoyos, M. & Green, A. (2011). Recruitment and Retention Issues in Rural Labor. Journal of
Rural Studies, 27(2), 171-180.

De Massis, A., Frattini, E, Majocchi, A. & Piscitello, L. (2018). Family Firms in the Global
Economy: Toward a Deeper Understanding of Internationalization Determinants, Processes,
and Outcomes. Global Strategy Journal, 2018(8), 3-21.


https://bgr.se/kompetensforsorjning
https://bgr.se/kompetensforsorjning
https://doi.org/10.1016/j.technovation.2022.102624
https://doi.org/10.1016/j.technovation.2022.102624

Competence Challenges and Strategies in Swedish Family SMEs 243

De Massis, A. & Kammerlander, N. (eds.) (2020). Handbook of Qualitative Research Methods for
Family Business. Cheltenham, UK: Edward Elgar Publishing.

Delamare Le Deist, E. & Winterton, J. (2005). What is Competence? Human Resource Develop-
ment, 8(1), 27—46.

Dibble, S. (1999). Keeping Your Valuable Employees: Retention Strategies for Your Organization's
Most Important Resource. Hoboken, New Jersey: John Wiley & Sons, Inc.

Dlouhy, K. & Casper, A. (2021). Downsizing and Surviving Employees' Engagement and Strain:
The Role of Job Resources and Job Demands. Human Resource Management, 2021(60), 435—
454.

Eddleston, K.A., Chrisman, J.J., Steier, L.2. & Chua, J.H. (2010). Governance and Trust in
Family Firms: An Introduction. Entrepreneurship Theory and Practice, 34(6), 1043-1056.

Erdogan, L., Rondi, E. & De Massis, A. (2020). Managing the Tradition and Innovation Paradox
in Family Firms: A Family Imprinting Perspective. Entrepreneurship Theory and Practice, 44(1),
20-54.

European Commission (April 7% 2021). Internal Markets, Industry, Entrepreneurship and SMEs —
European Definition of Family SMEs. https://ec.europa.eu/growth/smes/supporting-entrepreneu
rship/family-business_en.

Fletcher, D., Melin, L. & Gimeno, A. (2012). Culture and Values in Family Business: A Review
and Suggestions for Future Research. Journal of Family Business Strategy, 3(3), 127-131.

Freiling, J. (2004). A Competence-based Theory of the Firm. Management Revue, 15(1), 27-52.

Gast, J., Kallmuenzer, A., Kraus, S., Gundolf, K. & Arnold, J. (2017). Coopetition of Small- and
Medium-Sized Family Enterprises: Insights from an IT Business Network. International Journal
of Entrepreneurship and Small Business, 38(1/2).

Grant, RM. (1991). The Resource-Based Theory of Competitive Advantage Implications for
Strategy Formulation. California Management Review, 33(3), 114-135.

Guenther, C., Belitski, M. & Rejeb, N. (2022). Overcoming the Ability-Willingness Paradox
in Small Family Firms’ Collaborations. Small Business Economics, https://doi.org/10.1007/s111
87-022-00669-8.

Guillaume, P, Sullivan, S.E., Wolff, H.-G. & Forret, M. (2019). Are There Major Differences
in the Attitudes and Service Quality of Standard and Seasonal Employees? An Empirical
Examination and Implications for Practice. Human Resource Management, 2019(58), 45-56.

Habbershon, T.G. & Williams, M.L. (1999). A Resource-Based Framework for Assessing the
Strategic Advantages of Family Firms. Family Business Review, 12(1), 1-25.

Hauswald, H., Hack, A., Kellermanns, EW. & Patzelt, H. (2016). Attracting New Talent to
Family Firms: Who is Attracted and Under What Conditions? Entrepreneurship Theory and
Practice, 40(5), 963-989.

Heider, A., Hiilsbeck, M. & von Schlenk-Barnsdorf, L. (2022). The Role of Family Firm Specif-
ic Resources in Innovation: An Integrative Literature Review and Framework. Management
Review Quarterly, 72, 483-530, https://doi.org/10.1007/s11301-021-00256-3.

Hodgson, G.M. (1998). Competence and Contract in the Theory of the Firm. Journal of Econo-
mic Behavior and Organization, 35(2), 179-201.

Jackson, K. & Bazeley, P. (2019). Qualitative Data Analysis with NVivo. Thousand Oaks, CA:
SAGE Publications.


https://ec.europa.eu/growth/smes/s
https://upporting-entrepreneurship/family-business_en
https://upporting-entrepreneurship/family-business_en
https://doi.org/10.1007/s11187-022-00669-8
https://doi.org/10.1007/s11187-022-00669-8
https://doi.org/10.1007/s11301-021-00256-3

244 Kristin Sabel

Kabue, L.W. & Kilika, J.M. (2016). Firm Resources, Core Competencies and Sustainable Com-
petitive Advantage: An Integrative Theoretical Framework. Journal of Management and Strategy,
7(1), 98-108.

Kallmuenzer, A. & Peters, M. (2018). Entrepreneurial Behavior, Firm Size and Financial Perfor-
mance: The Case of Rural Tourism Family Firms. Tourism Recreation Research, 43(1), 2—14.

Karlsson, J. (2018). Does Regional Context Matter for Family Firm Employment Growth?
Journal of Family Business Strategy, 9(4), 293-310.

Kelleci, R., Lambrechts, E, Voordeckers, W. & Huybrechts, J. (2019). CEO Personality: A
Different Perspective on the Nonfamily versus Family CEO Debate. Family Business Review,
32(1), 31-57.

Kellermanns, EW., Eddleston, K.A., Barnett, T. & Pearson, A. (2008). An Exploratory Study of
Family Member Characteristics and Involvement: Effects on Entreprencurial Behavior in the
Family Firm. Family Business Review, XXI(1), 1-14.

Kelley, D., Gartner, W.B., Allen, M. (2020). Global Entrepreneurship Monitor Family Business
Report. Babson Park: MA: Babson College Press.

Keuschnigg, M., Mutgan, S., & Hedstrom, P. (2019). Urban Scaling and the Regional Divide.
Science Advances, 5(1), 1-7, https://doi.org/10.1126/sciadv.aav0042.

Koch, M.J. & McGrath, R.G. (1996). Improving Labor Productivity: Human Resource Manage-
ment Policies Do Matter. Strategic Management Journal, 17(5), 335-354.

Kruesi, M.A. & Bazelmans, L. (2022). Resources, Capabilities and Competencies: A Review
of Empirical Hospitality and Tourism Research Founded on the Resource-based View of the
Firm. Journal of Hospitality and Tourism Insights, 2514-9792.

Le Breton-Miller, I. & Miller, D. (2006). Why Do Some Family Businesses Out—Compete?
Governance, Long—Term Orientations, and Sustainable Capability. Entrepreneurship Theory and
Practice, 30(6), 731-746.

Lindsay, C., McCracken, M. & McQuaid, R.-W. (2003). Unemployment Duration and Employa-
bility in Remote Rural Labor Markets. Journal of Rural Studies, 19(2), 187-200.

Lyee, N. & Cowling, M. (2015). Do Rural Firms Perceive Different Problems? Geography,
Sorting, and Barriers to Growth in UK SMEs. Environment and Planning: Government and
Policy, 33(1), 25-42.

MacGregor, R. (2004). Factors Associated with Formal Networking in Regional Small Business:
Some Findings from a Study of Swedish SMEs. Journal of Small Business and Enterprise Develop-
ment, 11(1), 60-74.

Man, T.W.Y., Lau, T. & Snape, E. (2008). Entreprencurial Competencies and the Perfor-
mance of Small and Medium Enterprises: An Investigation through a Framework of
Competitiveness. Journal of Small Business and Entrepreneurship, 21(3), 257-276, DOI:
10.1080/08276331.2008.10593424.

Manuti, A. & Giancaspro, M.L. (2019). People Make the Difference: An Explorative Study on
the Relationship between Organizational Practices, Employees’ Resources, and Organizational
Behavior Enhancing the Psychology of Sustainability and Sustainable Development. Sustain-
ability, 11(5), hteps://doi.org/10.3390/sul11051499.

McAdam, M., Clinton, E., Gamble, J.R. & Gartner, W.B. (2019). The Family Business as a
Community of Practices: Exploring how Practices in Family Businesses Change and Evolve
over time. Academy of Management Annual Meeting Proceeding 2019.


https://doi.org/10.1126/sciadv.aav0042
https://doi.org/10.3390/su11051499

Competence Challenges and Strategies in Swedish Family SMEs 245

McGee, J. (2014). Resource-based View. Wiley Encyclopedia of Management, 12, 1-8.

Melin, L., Nordqvist, M. & Sharma, P. (eds.) (2014). The SAGE Handbook of Family Business.
Thousand Oaks, CA: SAGE Publications.

Minovic, J., Lazarevic, M. & Beraha, I. (2016). Strategic Orientation of SMEs: Empirical
Research. Management Journal of Sustainable Business and Management Solutions in Emerging
Economies, 21(81), 15-26.

Moreira, A., Sousa, M.J. & Cesdrio, F. (2022). Competencies Development: The Role of Organi-
zational Commitment and the Perception of Employability. Social Sciences, 11(125).

Morris, M.H., Kocak, A. & Ozer, A. (2007). Coopetition as Small Business Strategy: Implica-
tions for Performance. Journal of Small Business Strategy, 18(1), 35-56.

Neale, H. & Nichols, S. (2001). Theme-based Content Analysis: A Flexible Method for Virtual
Environment Evaluation. International Journal of Human-Computer Studies, 55(2), 167-189.
Nilsson, PA., Petersen, T. & Wanhill, S. (2007). Public Support for Tourism SMEs in Peripheral
Areas: The Arjeplog Project, Northern Sweden. The Service Industries Journal, 25(4), 579-599.
Nystrédm, K. (2021). Recruitment of Scarce Competences to Rural Regions: Policy Perspectives.

Review of Regional Research, 41, 211-227.

Paulus, T.M., Jackson, K. & Davidson, ]J. (2017). Digital Tools for Qualitative Research: Disrup-
tions and Entanglements. Qualitative Inquiry, 23(10), 751-56. https://doi.org/10.1177/10778
00417731080.

Phillipson, J., Tiwasing, P, Gorton, M., Maioli, S., Newbery, R. & Turner, A. (2019). Shining
a Spotlight on Small Rural Businesses: How Does Their Performance Compare with Urban?
Journal of Rural Studies, 68(2019), 230-239.

Piana, B.D., Vecchi, A. & Vivacqua, E. (2015). Innovation, Institutions and Cultures: Exploring
the European Context. Management Revue, 26(1), 5-24.

Potschke, 1. (2020). A Felt Truth: Value Congruence in Family Firms. Management Revue, 31(3),
281-308.

Region Jimtland Hirjedalen (April 5th, 2021). Kompetensforsorjning. https:/[www.regionjh.se/reg
ionalutveckling/.

Ribeiro-Soriano, D. (2017). Small Business and Entrepreneurship: Their Role in Economic and
Social Development. Entreprenenrship &‘Regiona/ Development, 29(1-2), 1-3.

Richards, L. (1999). Using NVivo in Qualitative Research. Thousand Oaks: SAGE Publications
Ltd.

Rovelli, P, Ferasso, M., De Massis, A. & Kraus, S. (2021). Thirty Years of Research in Family
Business Journals: Status Quo and Future Directions. Journal of Family Business Strategy,
100422, hetps://doi.org/10.1016/.jfbs.2021.100422.

SCB (January 30, 2022). The Statistical Database. htps:/[www.statistikdatabasen.sch.se/.

Sharma, P, Chrisman, J.J., Chua, J.H. & Steier, L.P. (2020). Family Firm Behavior: From a
Psychological Perspective. Entrepreneurship Theory and Practice, 44(1), 3-19.

Stearns, T.M., Carter, N.M., Reynolds, PD. & Williams, M.L. (1995). New Firm Survival:
Industry, Strategy and Location. journal of Business Venturing, 10(1), 23—42.

Swedish Agency for Economic and Regional Growth (January 31%, 2022). Stirk kompetensforsor-
Jjningen i Smaland och 6arna. https://tllvaxtverket.se/finansiering/utlysningar/2022-09-29-stark
-kompetensforsorjningen-i-smaland-och-oarna.html.


https://doi.org/10.1177/1077800417731080
https://doi.org/10.1177/1077800417731080
https://www.regionjh.se/regionalutveckling
https://www.regionjh.se/regionalutveckling
https://doi.org/10.1016/j.jfbs.2021.100422
https://www.statistikdatabasen.scb.se
https://tillvaxtverket.se/finansiering/utlysningar/2022-09-29-stark-kompetensforsorjningen-i-smaland-och-oarna.html
https://tillvaxtverket.se/finansiering/utlysningar/2022-09-29-stark-kompetensforsorjningen-i-smaland-och-oarna.html

246 Kristin Sabel

Swedish Agency for Economic and Regional Growth (April 20%, 2020). Landsbygders kompetens-
Jforsorjning. heeps://tillvaxtverket.se/download/18.49b236d2171587¢7¢4289153/15871096220
96/Redovisning%20till%20regeringen%200m%20landsbygders%20kompetensf%C3%B6rs%
C3%B6rjning_2 00414.pdf.

Teece, D.J., Pisano, G. & Shuen, A. (1997). Dynamic Capabilities and Strategic Management.
Strategic Management Journal, 18(7), 509-533.

Tokarczyk, J., Hansen, E., Green, M., & Down, J. (2007). A Resource-Based View and Market
Orientation Theory Examination of the Role of “Familiness” in Family Business Success.
Family Business Review, 20(1), 17-31.

Ulrich, P. (2010). Civilizing the Market Economy: The Approach of Integrative Economic Ethics
to Sustainable Development. Journal of the Contemporary Science Association, 6(1), 99—112.

von Friedrichs Gringsjo, Y. (2003). Destination Networking: Co-opetition in Peripheral Sur-
roundings, International Journal of Physical Distribution Logistics Management, 33(5), 427—448.

Walley, K. (2007). Coopetition: An Introduction to the Subject and an Agenda for Research.
International Studies of Management and Organization, 37(2), 11-31.

Ward, J.L. (1988). The Special Role of Strategic Planning for Family Businesses. Family Business
Review, 1(2), 105-117.

Wigren, C. (2003). The Spirit of Gnosjo: The Grand Narrative and Beyond. Jonképing: Jonkoping
International Business School, Dissertation Series No. 017.

Yin, R. (2014). Case Study Research Design and Methods. Thousand Oaks, CA: Sage.

Zellweger, T. (2017). Managing the Family Business: Theory and Practice. Cheltenham: Edward
Elgar Publishing.


https://tillvaxtverket.se/download/18.49b236d2171587c7e4289153/1587109622096/Redovisning%20till%20regeringen%20om%20landsbygders%20kompetensf%C3%B6rs%C3%B6rjning_2
https://tillvaxtverket.se/download/18.49b236d2171587c7e4289153/1587109622096/Redovisning%20till%20regeringen%20om%20landsbygders%20kompetensf%C3%B6rs%C3%B6rjning_2
https://tillvaxtverket.se/download/18.49b236d2171587c7e4289153/1587109622096/Redovisning%20till%20regeringen%20om%20landsbygders%20kompetensf%C3%B6rs%C3%B6rjning_2

